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On diversification, sustainability and
competitiveness...

An interview with portfolio manager Benjamin Moore on investing in
Europe, how he goes about looking at companies, and the events of

the past 10 months

You have a focus on finding
exceptional businesses.

What do you mean by that?

We look for three key characteristics:

first, growth through the cycle — we need
to be confident that the company will be
bigger in five years; second, returns on
capital — attractive business economics,
and a management team that allocates
capital effectively; and finally, a sustainable
competitive advantage — the company’s
economic moat, what form competition will
take, and how the company can withstand
it. This is the most important factor as it
will define the durability of a company’s
long-term growth and returns.

How do you identify a company’s
competitive edge?

We spend most of our time on this
question, and the answer is always
nuanced. Several frameworks help us:
we ook at Professor Michael Porter's
Five Forces to understand the competitive
dynamics of an industry. We also assess
specific sources of competitive advantage
such as brand power, switching costs,
scale benefits — Morningstar has produced
a very interesting structure here that
helps our analysis.

We try to get into the mindset of the
customer and understand their decision-
making process. If you go into a bar and
order a Negroni cocktail, the barman will
inevitably use Campari* to make it. Campari
has defined the Negroni since the cocktail
was invented more than a century ago; they
have a secret recipe, and a brand that has
been nurtured for more than 150 years.

So it would be incredibly difficult to persuade
that barman to use something else in its
place. And this in turn gives Campari strong
pricing power and attractive economics.

Sustainability is another term
that is popular nowadays — but

a lot of people understand it to
be an environmental, social and
governance (ESG) concept.

How do you resolve this?

As long-term owners we need be
comfortable that the companies we
hold are managed well. This means they
are not abusing their key stakeholders
and are not damaging the environment,
neither of which would be a recipe for
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long-term success. Our quality filter

has led us to avoid the more capital-
intensive, pollutant industries for decades
— because we are not comfortable with
long-term environmental implications, but
also because the economics are often
unattractive.

How do you think about governance?
Culture is intangible but it is one of the
most important aspects of a business.
There is a temptation to think about
“exceptional businesses” in abstract terms,
but in reality companies are in a constant
state of evolution. There are thousands

of decisions being taken every day, and
much of a company’s long-term success



will come down to how these decisions
are taken. So, once we are comfortable
with the economics of a company and

its competitive position, we focus on
understanding its culture and the quality
of its people. Management incentives
must be aligned with our clients’, and we
want a breadth of talent and insight within
the organisation. This is why governance
is so important to us.

Some of the most critical decisions are
around capital allocation: what to do

with the profits generated each year.

For example, on top of Campari’s attractive
economics, the management has invested
these profits very effectively. They have
acquired new brands which they have
nurtured and grown — including a little
aperitif business from the north of Italy
called Aperol, now double the size of

the Campari brand!

How do you manage risk?

I'm constitutionally risk-averse. So while
a concentrated fund may appear risky,
for me the biggest risk is the companies

themselves. The quality of the businesses
we own is our first line of defence; knowing

them intimately helps us mitigate risk.

Diversification is also key — we invest
across a range of different sectors and
industries. But there are some sectors
where we find few ideas that fit — often
capital-intensive industries where products
are undifferentiated or regulated, like
utilities or banks.

Some argue that it is risky to avoid
certain big companies or sectors as
this leads you to diverge from the index,
but from my perspective the index itself
is risky, because it contains so many
businesses with economics that are
mediocre or worse!

What are your thoughts on growth
versus value?

| am not convinced that the distinction

is particularly helpful, but I'll frame the
answer in two ways: first, the question of
cyclical versus defensive companies; and
second, how we think about valuation.

Low volatility does not automatically
mean high quality for us. Because our
focus is so long-term our approach can
weather volatility — so we don't rule

out cyclical businesses. Take Sika, for
example. It is a Swiss company that
makes chemicals for the construction
industry — its products transform the
economics of building projects and also
help the environment (as they save time
and water usage). Sika is exposed to the
construction cycle, but it also has clear
growth drivers in any environment as
buildings become more sophisticated.
Its business model is asset-light and it
has a strong brand and an outstanding
culture — so it's a good example of an
exceptional cyclical business.

Turning to valuation: an exceptional

company doesn’t necessarily make an
exceptional investment. When we buy a
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business we think about our potential
return in terms of the cashflows it
generates relative to the price we pay.
So while we won't compromise on quality,
we are very valuation-sensitive. It's a
constant competition for capital in terms
of what goes into the fund and how it

is weighted.

What has 2020 and Covid-19
taught you?

2020 has taught me an immense
amount. If | were to pick one thing it
would be the valuable reminder that bad
things happen (Forrest Gump expressed
this more memorably!). But as Howard
Marks says: “You can't predict. You can
prepare.” We can't predict exactly what will
happen or why, but we can be prepared —
by focusing on businesses that are strong
enough to survive sharp shocks.

So our approach hasn't changed at all

— if anything we have more conviction

in the importance of finding exceptional
businesses that can weather the storms
along the way.

! Mention of specific companies should not be taken as a
recommendation.



To find out more visit COLUMBIA
COLUMBIATHREADNEEDLE.COM 1 THREADNEEDLE

Important Information: For use by Professional and/or Qualified Investors only (not to be used with or passed on to retail clients). This document is intended for
informational purposes only and should not be considered representative of any particular investment. This should not be considered an offer or solicitation to buy
or sell any securities or other financial instruments, or to provide investment advice or services. Investing involves risk including the risk of loss of principal. Your
capital is at risk. Market risk may affect a single issuer, sector of the economy, industry or the market as a whole. The value of investments is not guaranteed, and
therefore an investor may not get back the amount invested. International investing involves certain risks and volatility due to potential political, economic or currency
fluctuations and different financial and accounting standards. The securities included herein are for illustrative purposes only, subject to change and should not he
construed as a recommendation to buy or sell. Securities discussed may or may not prove profitable. The views expressed are as of the date given, may change as
market or other conditions change and may differ from views expressed by other Columbia Threadneedle Investments (Columbia Threadneedle) associates or affiliates.

Actual investments or investment decisions made by Columbia Threadneedle and its affiliates, whether for its own account or on behalf of clients, may not necessarily
reflect the views expressed. This information is not intended to provide investment advice and does not take into consideration individual investor circumstances.

Investment decisions should always be made based on an investor’s specific financial needs, objectives, goals, time horizon and risk tolerance. Asset classes described
may not be suitable for all investors. Past performance does not guarantee future results, and no forecast should be considered a guarantee either. Information
and opinions provided by third parties have been obtained from sources believed to be reliable, but accuracy and completeness cannot be guaranteed. This document
and its contents have not been reviewed by any regulatory authority.

In Australia: Issued by Threadneedle Investments Singapore (Pte.) Limited [“TIS"], ARBN 600 027 414. TIS is exempt from the requirement to hold an Australian
financial services licence under the Corporations Act and relies on Class Order 03/1102 in marketing and providing financial services to Australian wholesale clients
as defined in Section 761G of the Corporations Act 2001. TIS is regulated in Singapore (Registration number: 201101559W) by the Monetary Authority of Singapore
under the Securities and Futures Act (Chapter 289), which differ from Australian laws.

In Singapore: Issued by Threadneedle Investments Singapore (Pte.) Limited, 3 Killiney Road, #07-07, Winsland House 1, Singapore 239519, which is regulated in
Singapore by the Monetary Authority of Singapore under the Securities and Futures Act (Chapter 289). Registration number: 201101559W. This document has not been
reviewed by the Monetary Authority of Singapore.

In Hong Kong: Issued by Threadneedle Portfolio Services Hong Kong Limited X 3% & & 3 75 7 /5 PR 22 F. Unit 3004, Two Exchange Square, 8 Connaught
Place, Hong Kong, which is licensed by the Securities and Futures Commission (“SFC”) to conduct Type 1 regulated activities (CE:AQA779). Registered in Hong Kong
under the ce (Chapter 622), No. 1173058.

In EMEA: Issued by Threadneedle Asset Management Limited. Registered in England and Wales, Registered No. 573204, Cannon Place, 78 Cannon Street, London ECAN 6AG,
United Kingdom. Authorised and regulated in the UK by the Financial Conduct Authority. This document is distributed by Columbia Threadneedle Investments (ME)
Limited, which is regulated by the Dubai Financial Services Authority (DFSA). For Distributors: This document is intended to provide distributors’ with information about
Group products and services and is not for further distribution. For Institutional Clients: The information in this document is not intended as financial advice and is only
intended for persons with appropriate investment knowledge and who meet the regulatory criteria to be classified as a Professional Client or Market Counterparties
and no other Person should act upon it. Columbia Threadneedle Investments is the global brand name of the Columbia and Threadneedle group of companies.
columbiathreadneedle.com Issued 11.20 | Valid to 06.21 | J31073 | 3333854

European Gazette / Autumn2020 / 3



